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MARKETING POLICY OF DISTRIBUTION OF PHARMACEUTICAL
ENTERPRISES

B cmammi posensioacmvca numanHs MapkemuH2080i NOAIMUKU PO3NOOLTLY
Gapmayesmuunux nionpuemcms. Buznaueno, wo ona niosuwenns epexmugnocmi
8UpoOHUYOI ma 30ymogoi OisnbHocmi apmayeemuuni  niONpueMcmea Ha
NOCMIHIU OCHOBI 30IlICHIOIOMb MOHIMOPUHE HOBUX MOJICIUBOCTE O]l peanizayii
ceoei’ npooykyii. Cyuacne 0O0CNIONCEHHA NOHAMMS MAPKEMUH2080i NOAIMUKU
PO3nooiny GapmayeemuuHux nionpuemcms, il 6a3z080i npobiemamuxu ma

NPAKMUYHUX Ni0X00i8, 0AE MONCIUBICIMG KOMNIEKCHO MA CUCMEMHO AHANi3yeamu



PUHKO8Y cumyayito 8 KpaiHni. Bapmo eiomimumu, wo GimuusHAHUU PUHOK 8
CYUACHUX YMOBAX NEpetCUBAe HeoOXIOHICMb 6NPOBAONCEHHS AKICHUX 3MIH 8
opeanizayii 30ymoeoi 0isibHOCHI.

Locnioocerno, wo ymou cb0200€HHA 8UMA2AIOMb NOCMIUHO20 NOKDAUJeHHS]
ma BOOCKOHANIEeHHS 30IUCHeHHA 30ymogoi OisibHOoCmi  hapmayesmuyHuMU
NIONPUEMCMBAMU,  NOWLYKY HOBUX NOCEPeOHUKI8, HOBUX PUHKIG 30ymy,
IHHOBAYIUHUX MOXNCIUBOCMEU peanizayii c80€i NpooyKyii, a came 3a 0ONOMO20I0
iHmepHemy, menecpam Kauauis, ouaauH cepgicie. CyuacHa O0epicasHa noaimuxa
ma nocmiini pegpopmu 6 papmayesmuunit eany3i Ykpainu marome Ha memi
3abe3neyumu HaceieHHs JiKapCbKUMU npenapamamu, niosuwjumu eq)exmueHicmo
30ymogoi disinbHocmi NIONPUEMCME 3 OONOMO20K) KOMNIEKCHO20 NOEOHAHHS
BIMYUSHAHUX MA IMAOPMHUX JIKAPCbKUX 3Ac00i8 HA VKPAIHCbKOMY PUHKY. 3
iHW020 60Ky, IHmeepayis Ykpainu 00 MidDCHAPOOHUX PUHKIE 30YymYy ma NOCMIUHUX
PO36UMOK  (hapmayeemuynoi 2any3i, NpueedeHHs ii HOpM mMa NOJONCEHHs OO0
MIJICHAPOOHUX —~ CMaHOapmié  3abe3neuye  peaibHy  MOJNCIUBICMb  BUXOOY
GpapmayesmuuHux nionpueMcme Ha 308HIWHI punku. IIposedenns 30ymogoi
OIAANLHOCMI  NIONPUEMCMBAMU  BUMA2AE 3ACMOCYBAHHS KOHKDEMHUX Memoois
po3noodiny ma peanizayii apmayesmuyrnoi npooykyii, wo 8i0nosioamumyms

MOAHCTUBOCNIAM I’lOl’I’l@HZﬂIZHZJX l’lOC€p€0HMKi6 YU CHOACUBAUIS.

The article deals with the marketing policy of the distribution of
pharmaceutical enterprises. It was determined that in order to increase the
efficiency of production and sales activities, pharmaceutical enterprises constantly
monitor new opportunities for the sale of their products. A modern study of the
concept of the marketing policy of the distribution of pharmaceutical enterprises,
its basic problems and practical approaches, makes it possible to comprehensively
and systematically analysed the market situation in the country. It is worth noting
that the domestic market in modern conditions is experiencing the need to
introduce qualitative changes in the organization of sales activities. It has been
studied that today's conditions require constant improvement and improvement of
sales activities by pharmaceutical companies, search for new intermediaries, new
sales markets, innovative opportunities for the sale of their products, namely with

the help of the Internet, Telegram channels, online services.



The current state policy and constant reforms in the pharmaceutical industry
of Ukraine are aimed at providing the population with medicinal products,
increasing the efficiency of the sales activities of enterprises with the help of a
complex combination of domestic and imported medical products on the Ukrainian
market. On the other hand, the integration of Ukraine into international sales
markets and the continuous development of the pharmaceutical industry, bringing
its norms and regulations to international standards provides a real opportunity
for pharmaceutical enterprises to export to foreign markets. Conducting sales
activities by enterprises requires the use of specific methods of distribution and
implementation of pharmaceutical production that correspond to the capabilities
of potential intermediaries or consumers.

The implementation of the marketing policy for the distribution of
pharmaceutical products on the domestic market and its effectiveness largely
depends on the choice of the distribution channel. Provided that the
pharmaceutical company uses a direct distribution system "producer-consumer”,
this is the so-called "zero-level channel", which got its name due to the absence of
intermediaries in the chain of goods movement. A single-level channel of
marketing sales activity includes one intermediary: "manufacturer - pharmacy
base - consumer", "manufacturer - sales representative - consumer". This method
provides for the establishment of direct communication between the buyer
(producer) and the end user and further meeting the company on the basis of a
purchase-supply contract. It is difficult to imagine a direct method in the sale of
pharmaceutical products in practice, bypassing such a market entity as

pharmacies.

Knwuosi cnosa: «xananu posnodiny, nocepeonuxu, 30ym npooyKyii,
MapKemuH208i cucmemu po3nooiny, NOAIMUKa po3noodiny, Gapmayesmuyti

nionpuemcmaa.

Key words: distribution channels, intermediaries, product sales, distribution

marketing systems, distribution policy, pharmaceutical enterprises.



IToctanoBka mnpodJjieMu Yy 3arajbHOMY BHIVIAAI Ta 1i 3B’A30K I3
BAXKJIMBUMH HAYKOBHUMHM YH MNPAKTUYHUMM 3aBJaHHSAMH. MapKeTHHroBa
MOJIITUKA PO3MOAUTY (DapMalleBTUYHUX MIANPUEMCTB - TIOHSATTS, SIKE CTa€ BCE
OUTBIII aKTyaJlbHUM B CyYaCHHX yMOBax ToOCIHogaproBaHHs. [l migBUIEHHS
e(eKTUBHOCTI BUPOOHUYOI Ta 30yTOBOI AisTbHOCTI (hapMalleBTUYHI MiMPHUEMCTBA
Ha TIOCTIHHIM OCHOBI 3JIMCHIOIOTH MOHITOPUHI HOBHUX MOJJIMBOCTEH st
peanizarllii CBO€i MpOAYKIIii.

CyyacHe MOCHIDKEHHsSI TOHATTS MApKETHHTOBOI TOJITUKU  PO3MOILITY
(dbapManeBTUYHUX MIJNPUEMCTB, ii 0a30BOi MpPOOJEMAaTUKH Ta MPAKTUYHHUX
MIJIXOMIB, JAa€ MOKJHUBICTh KOMIUIEKCHO Ta CHCTEMHO aHajli3yBaTU PUHKOBY
CUTYyaIlil0 B KpaiHi. BapTo BiAMITHTH, 1110 BITYU3HIHUN PUHOK B Cy4aCHUX YMOBax
NepeXrBa€e HEOOXIAHICTh BIOPOBAJKEHHS SIKICHUX 3MiH B oprasizamii 30yTOBOi
TISUIBHOCTI.

YMOBU CHOTOZIEHHSI BUMAraloTh MOCTIHHOTO MOKPAIEHHS Ta BJOCKOHAJICHHS
3M1MCHEHHST 30yTOBOi AISUIBHOCTI (hapMalleBTUUHUMH MiJIPUEMCTBAMH, MOIIYKY
HOBUX TIOCEPEIHUKIB, HOBHX PHUHKIB 30yTy, I1HHOBAI[IWHUX MOXKJIUBOCTEH
peanizarllii CBo€i MPOYKIIii, a came 3a JIONOMOI'0I0 1HTEpHETY, TeJlerpaM KaHalliB,
OHJIAMH CEPBICIB.

CyuacHa nepkaBHa IOJITHKA Ta TOCTIMHI pedopmu B ¢dapMarieBTHUHIN
raqy3l YKpaiHM MalTh Ha MeTi 3a0€3MEUUTH HACEJIICHHS JIIKAPChKUMHU
npenaparamu, MiABUIIUTH €(EeKTHUBHICTh 30YTOBOI AISIILHOCTI MiAIPHUEMCTB 32
JIOTIOMOT'0I0 KOMIUJIEKCHOTO TMOEAHAHHS BITYM3HSHUX Ta IMIOPTHUX JIKAPCHKHUX
3ac00iB Ha YKpaiHCBKOMY pHUHKY. 3 1HIIOrO OOKy, IHTerpailis YKpaiHu 0
MDKHApOJAHUX PHUHKIB 30yTy Ta MOCTIMHHUX PO3BUTOK (papMareBTUYHOI Tamysi,
MPUBEACHHS i1 HOPM Ta TOJIOKEHHS 1O MIXHApPOJHUX CTaHIApTIB 3a0e3mnedye
peanbHy MOXKJIUBICTh BUXOY (hapMaIieBTHUHUX MiAIPUEMCTB Ha 30BHIIIHI PUHKH.
[IpoBenenHss 30yTOBOi AISUIBHOCTI MIJNPUEMCTBAMU BHUMAara€ 3acTOCYBaHHS
KOHKPETHHX METOJIB PO3MNOJLTy Ta peam3auli (papMalneBTUYHOI MPOAYKIIii, IO

BIIMOBIAaTUMYTh MOKJIUBOCTSIM MOTECHIIIMHUX ITOCEPETHUKIB UM CITOKHUBAYIB.



AHaJIi3 OCTaHHIX JOCJHiIKeHb I myOJikamiii, B SIKHX 3al04YaTKOBAHO
PO3B’sI3aHHA JaHOI MPo0JieMH i HA AKI CIUPAKOTHCS ABTOPH, BUAUIEHHH He
BHPIIIEHNX paHillle YaCTHH 3arajbHOI MpPo0JjieMH, KOTPUM NPHCBAYYEThCS
o3HayeHa crarTda. [IpoOiemMaruii MapKETHHrOBOi MOJITHUKM PO3MNOAUTY Ta
BUPIIICHHIO 3a3HaYyeHUX MmpobiemM y 30yTOBIA iAIBHOCTI (papMaleBTUIHUX
OiANPUEMCTB TMPUCBSIYEHI JOCHIKEHHS TAaKWX BITUU3HSHUX BUYCHHX, SIK
binoonceka O.A., Boitwak A., I'apkaBenko C.C., I'ymzenko H.M., I'puropuyk
T.b., Komanaposceka B.€., Jlapina P., JlutoBuenko 1., HoBommmuChKHiT JI.,
ITerponaBnoBceka C.€., Ilpoosounpka O.M., Ilpumak T.O., Psabuuk A.B.,
XwmensHunibka O.B. Ta Oararbox 1HIIKMX €KoHoOMICTIB. IIpoBeneHuit anani3
HAyKOBUX Tpailb MIOJI0 MAapPKETUHIOBOI MOJITUKH PO3MOALTY (hapMarieBTUIHHX
HIAIPUEMCTB TIATBEPAKYE BaXIUBICTh JOCHIJKEHHS JAaHOI MpoOJeMH 1 MOILIYK
IUISAXIB 1X PO3B’sA3aHHS.

VY cBOiX HayKOBMX MpalsiX aBTOPU AOCHIIKYIOTbh MApKETUHIOBY MOJITHUKY
PO3MOITY 3aCTOCOBYIOUM Pi3HI KPUTEPIl OIIHKKM METOJIB Ta KaHAJIB peaii3arilii
i€l momiTuku. J{oci € akTyanTbHUMU Ta HEBUPINICHUMH MUTAHHS KOMILJIEKCHOTO Ta
peaJbHOro OIIHIOBAaHHSA pe3yJIbTaTiB Ta YMOB 3J1MCHEHHS MapKETHHTOBOI
30yTOBO1 AisNIBHOCTI. TakoX aKTyaJdbHHUMH € TUTaHHS MpOBeACHS 30yTOBOI
MOJIITUKU 32 JIONOMOTOK) BUKOPUCTaHHS 1HTEPHET MEpeXi Ta 1HIIUX Cy4acCHHX
KaHaJIIB PO3MOILTY.

dopmya0BaHHA 1iJIell cTaTTi (MOCTAaHOBKA 3aBAaHHA). MeToro CTarTi €
aHaji3 MAapKETUHIOBOI TMOJITHKH PO3MOALTY (apMaleBTUIHUX ITATPUEMCTB.
Taxoxx BapTO BU3HAYUTHU €(EKTUBHICTH Ta JNOIUIbHICTh BUKOPHCTAHHS 1HTEPHET
Mepexi mpu opraHizarlii 30yTy hapManeBTUIHOT TPOTYKITI.

Buxiax 0CHOBHOIO MaTtepiajy JA0CJHiAKEHHA 3 IOBHUM OOIPYHTYBAaHHAM
OTPUMAHMX HAYKOBHX Pe3yJIbTATiB.

[ToniTuka po3moOAlLTy — 1€ JISIBHICTh MIANPHEMCTB IIOJIO TUIAHYBaHHS,
peanizallii Ta KOHTPOJIIO pyXy TOBapiB BiJ BUPOOHUKA J0 KIHIIEBOI'O CIIOXKKBayda 3

METOIO 33/I0BOJICHHS MOTPeO CIIOKUBAYIB Ta OTpUMaHHs MpuOyTKy. OCHOBHA MeTa



MOJIITUKH PO3MOAUTY — OpraHizailisi epeKTUBHOTO 30yTy BUTOTOBJICHOT MPOAYKITIT [
2,c.115-186].

[TomiTuka po3moaily B MapKETUHTY (PapMarneBTUYHUX MIANPUEMCTB — II€
CHeLIAJIbHUN KOMIUIEKC METOJIIB Ta CHUCTEMHUX ONepaliid, sKi HallJieHl Ha
dbopMyBaHHS Ta MPOBEACHHS TUTAHYBAaHHS, OpraHi3ailii Ta KOHTPOJII JOCTaBKU
JIKapChKUX TIpernapaTiB CIOXKMBauyaM 3 METOI0 3aJIOBOJICHHsI iXHIX mOTped 1
OTPUMAaHHS NMPUOYTKY.

3aBAaHHS MAPKETHHTOBOI MOJITUKUA PO3MOAUTY MPOAYKINT (papMarieBTUIHIX
HiPUEMCTB MOKHA TIOJUIUTH Ha Bl Tpynu [7, ¢. 127-138]:

- CcTparteriuHi:  ¢opMyBaHHSIM Ta  oOprasisamis  KaHamiB  30yTy,
POTHO3YBaHHS TMEPCHEKTUBHUX KaHAMB 30yTy, BUOIp MNPSAMOro YU
OTIOCEPEIKOBAHOTO KaHally 30yTy, BHUOIp ONTUMAJbHUX KaHaliB 30yTy,
MapuIpyTiB 30yTy, PO3MILIEHHS CKJIA1B;

- TaKTUYHI: pOOOTY 3 HASIBHUMH KJIIEHTaMH Ta 3aJy4YCHHS HOBUX, MOIIYK 1
B1I0Ip KOMEPIINHUX TMPOMO3UIIM Ha MOCTaBKy TOBapy, OpraHizailiio
BUKOHAHHS 3aMOBJICHb 1 IIOCTaBKy TOBapiB, a caMe, BHU3HAYCHHS
MapHipyTiB 30yTy, MEpeBipKYy HAsSBHOCTI TOBApHMX 3amaciB, 3aXxoJu
CTUMYJIIOBaHHSA 30yTYy TOIIIO.

3niiicCHEeHHsSI MapKETHUHTOBOI MOJIITUKK PO3IOALTY (hapMaleBTUIHOT TPOTYKITiT
Ha BITYM3HAHOMY PUHKY Ta ii €(EKTUBHICTh 0arato B 4OMy 3aJIEKUTh Bl BUOOPY
KaHaIly PO3MOJILTy. 3a YMOBH, KOJIH apMaleBTUYHE MIITPUEMCTBO BUKOPUCTOBYE
OpsIMy CHUCTEMY PO3MOJUTY «BHUPOOHHK — CIOXHBaud», 1€ TaK 3BaHUN «KaHAI
HYJIbOBOTO PiBHS», IO OTPUMAaB CBOIO Ha3BYy 4epe3 BIIICYTHICTh MOCEPEIHUKIB B
JAHIIOTY ToBapopyxy [2, c.115-186, 6, c. 61-65]. OpHopiBHEBUU KaHAaI
MapKETUHTOBO1 30yTOBOI JISJIbHOCTI BKJIFOYA€E OJJHOTO OCEPETHUKA: «BUPOOHUK —
anTeyHa 0aza — CIOXUBaY», «BUPOOHUK — TOPTOBUN MPEACTABHUK — CIIOKHBAYY.
Januit meTon nepeadavae HaIAroKEHHs MPSIMHUX 3B'A3KIB Mk MOCTa4yaIbHUKOM
(BUpOOHMKOM) 1 KIHIIEBUM CIIO)KMBA4Y€M Ta MOJajbllie MOCTavYaHHs TOBapy Ha

MiJCTaBl JOTOBOPY KYyMIiBII-TIpoaaxy. [Ipsamuii MeTo BaKKO ysIBUTH B peani3allii



(dbapmaneBTUYHOT NPOAYKIlli HA MPaKTHULl, OMUHAIOUN TAKOr'0 Cy0’€KTa PUHKY, SIK
anTeKU.

[lpsmMuii  meTom  peamizariii  MapKETUHTOBOi  30yTOBOi  TOJITHUKH
(dbapMareBTUYHUX MiAMPUEMCTB 3aCTOCOBYETHCS JIMIIIE B TAKUX BHITaJIKaX:

- mpunadaHHi (apMareBTHUHOI CHPOBUHU Ha 30BHIIIHIX PUHKaX Ha OCHOBI

JIOBIOCTPOKOBUX KOHTPAKTIB;

- 3aKyMmiBJl JIOPOTO BapTICHOTO Ta BEJIUKOTabApUTHOrO MEIAUYHOTO

o61aTHAHHS;

- peamizaiii MEIUYHOTO JpiOHOCEPIMHOTO OOJaTHAHHS Yepe3 MEpPeKy

BJIACHUX JIOYIPHUX KOMITAHIM.

JIBOpiBHEBU KaHAJ MPECTABICHUN JTBOMA MOCEPEIHUKAMU: «BUPOOHUK —
anTeyHa 0asza / anTeUHHM CKJIAJ — PO3APIOHUN TOProBelh — CIOXKUBauY» TOIIIO.
KinpkicTh piBHIB KaHaldy pO3MOALTY BH3HAYA€ThCS BUAOM Ta CHEHU(IKOIO
(dhapManieBTUYHOT TPOAYKIT Ta po3MipaMH pPUHKY. JlaHuWil HenmpsMuil MeTo.
nepeadavae 3aKymiBIio 1 Tpoaax GpapMaleBTUYHOI TPOIYKIIT Yepe3 TOPrOBEIbHO-
MMOCEePEAHUIIbKY JIaHKy Ha IIJCTaBl cHemiadbHux JoroBopiB. llelr wmeton
3aCTOCOBYIOTh B TAKUX CUTYaIlIsX:

- 3A1McHEeHH] 30yTOBO1 MOJITUKH MEBHUX BUJIIB (hapMalleBTUYHO1T TPOAYKIIIi;

- MPOCYBAaHHI HOBUX MEJMYHHUX IpenapariB Ta MEIUYHOro oOJagHaHHS Ha

HOBI PUHKH 30yTY;
- TPOBEACHHS MAapKETUHTOBOi 30yTOBOi MiSUIBHOCTI Ha HEJAOCTATHHO
BHBUCHUX PUHKAX, 800 pUHKAX MaJIOl EMKOCTI.

Oco0muBICTH 3I1MCHEHHS MApKETUHTOBOI  TIONITUKH  PO3MOJILITY
(hapManeBTUYHUX ITIAMPUEMCTB TOB'sI3aHAa 3 IEBHUMHU 3aKOHOJABUNMH OOMEKCHHS
Ta 0COOJIMBOCTAMM MPOBAKEHHS A1SUIBHOCTI HAa GapMpuHKY. [IpoTarom octaHHIX
pOKiIB 30yTOBa MisUTBHICTh HA (DapMalEBTHYHOMY PUHKY YKpaiHM BiJ3HAYAETHCS
CTBOPEHHSAM BEJUKOI KITBKOCTI po3aApiOHMX (pipM- mUCTpUO'IOTOPIB, Cepel SIKUX

0COOJIMBOI yBaru 3aciayroByroTh ¢ipMoBi antek [5, c. 109-115].



CraHoM Ha CbOTOJIHI B YCIX OOJIACHHX LIEHTpax Ta BEJIMKHUX MICTaxX YKpaiHu
BXKe (PyHKIIOHYIOTH (DipMOBiI anTeku pi3HUX (apMaleBTHUHUX BUPOOHUKIB, SK
BITYM3HSAHUX, TaK 1 3aKOPJAOHHUX. [OJIOBHOIO YMOBOIO CTBOPEHHS Ta
(GyHKL10HYBaHHA (DIpMOBHX anTeK € HAsBHICTb Y HUX BU3HAUEHOI'O ACOPTUMEHTY
JIKApChKUX IpenapariB, SApEECTPOBAHUX B YKpaiHi. YCyHEHHs Oe(ILUTY CTapux
TpaJuMLIHHUX MEIUYHMX IpenapariB 3aBASKH MacOBOMY BHUITYCKY T'€HEPHUKIB Y
Koonepauii 3 iHoipMamu mnepeadavyae BUKOPUCTaAHHS KOMOIHOBAaHOTO METOMY
30yTy [2, c.115-186; 6, c. 61-65].

Jns  edekTUBHOI  MApPKETHHTOBOi  MOJITHKH  30yTOBOT  JISTIBHOCTI
dbapMalleBTUYHUX MIJIPUEMCTB BaXKIMBO BpPaxOBYBaTH UYWHHUKUA (HOpMYBaHHS

cydacHoi 30yToBoi Mepexi [5, c. 109-115 ]:

XapakTepucThka (papmManeBTUUYHOI MPOAYKIIIi;
- 0COOJMBOCTI MOCEPEIHUKIB Ta CIIOKHBAYIB JAaHOI MPOAYKUIi (KUIBKICTB,
KOHIICHTpAIIisl, CIeliajli30BaHl YMOBH PET10HAIbHUX PUHKIB);

- CTyHiHb KOHKYPEHIIIi Ta X 30yTOBY MOJITHKY;

- CTPYKTYpy KaHajiB 30yTy.

CyuacHi yMoBM  (YHKI[IOHYBaHHS  HAI[lOHAJIbHOI  E€KOHOMIKH,  fKI
XapaKTepU3y€eEThCsl TOCTPOI0 KOHKYPEHIII€I0, BHUMAramTh Bl KEpIBHUIITBA
(dhapManeBTUYHUX KOMIaHIN MOCTIMHOI MOJIEpHi3allli YIpaBIiHCHKUX MPOIIECIB Ta
3ampoBaXKCHHSI 1HHOBAI[IMHUX TexHoJoriH [6, c. 61-65]. Jlimkuranizaiis Haaae
MOXJIUBICTh ~ CyYaCHUM  BITYM3HAHUM  (apMaleBTUYHUM  MiJMPUEMCTBAM
aBTOMAaTU3yBAaTHU IMPOIIEC B3a€EMO/IT 3 MOCEPEIHUKAMU UM CIOKMBauYaMU, CHCTEMHO
BIIPOBAPKYBATH MAPKETHUHTOBY MJISUTBHICTh Ta TIPOBOJUTH BUCOKOE(HEKTHBHI
pekiamMHi kamnaii [5, ¢. 109-115], edbekTrBHO OpranizyBaTH 3BOPOTHHI 3B'S30K.

XapakTepHUMH TIepeBaraMM 3aCTOCYBAaHHS IHTEPHET-TEXHOJOTIH TIpH
oprasizaiii MapKETHHTOBOI TOJITUKH PO3MOALTY (hapMaIreBTUYHUX ITiITPUEMCTB
MO>KHA B1IHECTHU:

- 3Ha4HE 3MEHILIEHHA 00poOKM 1H(OpMaIli Ta CKOPOUEHHS Yacy Ha mnepekas

KOIIITIB;



- MOXJIMBICTh OOpaHHS KaHaJliB pO3MOJUIYy 3 HasBHUX B I1HTEPHET-
cepeoBUII;

- MOXJIMBICTH BUOOpY CIIOCOOY OIUIATH;

- 3MEHIICHHS, a 1HKOJM 1 30BCIM YHMKHEHHS BHUTpAT Ta OIUIaTy OpPEHIU
odicy, omaTu mparii nepcoHaiy, oriaTH 3a TPAHCIOPTYBAHHS TOBapy;

- MOXUIMBICTh BUKOPUCTaHHS KOHTEHTHOI peKjamH, sika Oyne HalijieHa

JUIIE Ha IILOBY ayAUTOpIto [6, ¢. 61-65];

CHUJIKYBaHHSA 31 CIIO’KMBa4YaMHM, HE3BAXKAI0UU Ha reorpadiro po3MiIeHHs .

BHCHOBKM 3 JaHOT0 JOCJIIIKeHHS 1 MEePCNEeKTUBHU MOAAJBIINX PO3BIIOK Y
AAHOMY HAINIPSAMI.

OTxe, MapKETUHTOBA TMOJITHKA PO3MOJLTY (apMarleBTUYHUX MiIMIPUEMCTB B
Cy4acHUX YMOBaxX TOCIOJapIOBaHHS MOCTIMHO 3aroCTPIOETHCA. Y MPABIIHCHKIN
cucteMl (papMalleBTUYHUX HIANPHEMCTB BapTO NPUAUIATH 3HAYHY yBary BCIM
acreKTaM MapKETHHTOBO1 MOJITUKH PO3MOJLTY Ta 30yTy MPOIYKIIii, OCKIIBKH BiJl
LOTO 3aJIeXKaTUMeE Horo (piHaHCOBA CTIMKICTh Ta KOHKYPEHTOCIIPOMOKHICTb.

3anpoBaKEHHST KOHIEMIT MapKeTUHTy Ta MAapKETUHTOBOI MOJITHUKUA 30yTy
Ha (apMaleBTUYHUX MIAMPUEMCTBAX 3MIHIOE METOJM, 3a JOTOMOTOI SKHX
AOCATalOThCS  (piHAHCOBI IUTl. 3aBASKM 1HTErpalii KOMIUIEKCHOI CHCTEMHU
MapKETUHTY Yy CHUCTEMY VIPABIIHHS MIAIPUEMCTBOM Ta 30yTOBY CHUCTEMY
B11I0yBa€ThCS €PEKTUBHE MOENHAHHS 30yTy 13 JOCHIIKEHHSIM PUHKOBOI CHTYyalli

Ta IJIAaHYBaHHSAM aCOPTUMEHTY MPOIYKIITIi.
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