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JIOLIEHT Kadeapu MapKeTHHTY
Ymancekuit HY

[ADPOBA TPAHC®OPMAIIISI B2B-MAPKETUHI'Y B YKPAIHI B
YMOBAX BIMHH TA I'JIOBAJIBHOI HECTABLJIBHOCTI

Y KoHTEeKCcTI TOBHOMAcCIITa0HOI BIMHHM, EKOHOMIYHOI HECTAOIILHOCTI Ta
3aranbHOCBITOBOI  mu@posizamii  ykpaincbki  B2B-xommanii  moctamu — mepen
HEOOX1THICTIO paguKaIbHOI MepeOyI0BH CBO€I MapKeTHHTOBOI misuibHOCTI. I{udposa
TpaHcopMmallisi, sKa 1€ JOHEJaBHA cHpuiiManacs K 1HCTPYMEHT MojepHizaiii abo
KOHKYpPEHTHOI IepeBaru, HUHI MEpPeTBOpPWIIACS Ha KPUTUYHY MEpeIyMOBY aJamnTarlii,
3a0e3nedeHHs] Oe3MepepBHOCTI omepalliid, 30epe’KeHHS KOHKYPEHTOCIPOMOKHOCTI Ta
HaBiTh BWXHUBaHHSA Oi3Hecy. Ilig BIIMBOM CTPIMKHX 30BHIINIHIX 3MIiH — SK-OT
MOPYIICHHS JOTICTUYHUX JIAHIIOTIB, 3MiHA KIE€HTCHKUX MPIOPUTETIB, HECTAOUIHHICTh
BaJIIOTHUX KYPCIB 1 3araJibHa HEBU3HAYEHICTb — O13HEC-CTPYKTYPHU 3MYILIE€HI ONEPAaTUBHO
nepexoauTu 10 uudpoBux QopMariB B3aemMonii 3 TMapTHEpPaMH, KII€EHTaMH Ta
NoCTavyaJIbHUKAMH.

JlocnipkeHHs TOKa3yoTh, o 78% B2B-kommnaniil B Ykpaini y 2022-2024 pokax
30BN 1HBECTHUII B 1U(pOBI 1HCTpyMeHTH, 30kpema CRM-cucremu, xmapHi
cepBicu, Big Data-ananiTuky, MapKeTHHIOBY aBTOMAaTH3allii0, 3aco0U Ki0epOe3neKu Ta
iatopmu enekTponHoi komepii [1]. Lle cBiquuth npo nmoctynoBe GopMyBaHHS HOBOI
€KOHOMIYHOI MapaJurMu, y sKid 1U@poBl TEXHOJOTIl BiAIrparTh HE JOTOMIKHY, a
cTpareriydy poib. Ha Tl mi€i TeHAeHUii Ba)XJIMBUM 3aBJAaHHAM € HE IPOCTO
3aMpoBa/KEHHSI OKPEMHUX IU(PPOBUX PIlIEHb, & CTBOPEHHS KOMILJIEKCHUX E€KOCHUCTEM,
3IaTHUX 3a0€3MEUUTH IUTICHUNA IU(PPOBUIN JOCBI Ul BCIX YYaCHUKIB O13HEC-TIPOIIECIB.

['onoBHUM (oKycoM Takoi TpaHcgopmalli crajna 3MiHA MapagurMy B3aeMOIl 3
KJIIIEHTOM — B TpaH3aKI[IHHOTO JI0 KIIE€HTOOpieHTOBaHOrO miaxomay. Iludposi

iHCcTpyMeHTH, 30Kkpema Customer Data Platforms (CDP) ta CRM-cuctemu, 103BOJISIOTh



rMOIIe PO3yMITH MOBEIIHKY CIOXKKBayiB, (OpMyBaTU MEPCOHATI30BaHI MPOIMO3UIIii 1
3a0e3reuyBaTy 1HIMBIAYyalli30BaHUM KiI€eHTChKUM n0cBia [2]. [lopsn 13 UM, BaXKJIUBOIO
TeH/ICHIII€I0 € BIpoBakeHHs Business Intelligence (BI) mnst rmubokoro anamisy puHKY,
IPOTHO3YBaHHS MOMUTY Ta OIIHKK €(PEKTUBHOCTI MAPKETUHTOBUX CTPATETI1H, IO CIIPUSIE
OPUIHATTIO OOTPYHTOBaHUX YIPABIIHCHKUX PILIEHb [3].

[tyyanii 1HTENEKT BiAirpae aenangi Barominry posib 'y B2B-mapkerunry.
3acToCyBaHHS aJITOPUTMIB MAITMHHOTO HABYAHHS JIO3BOJISIE HE JIMIIE aBTOMATH3yBaTH
PYTHHHI TpPOIECH, SK-OT OOpOOKy 3amuTiB KII€HTIB uepe3 uar-00TH abo email-
MapKeTHHT, a ¥ OyayBaTH CKJIQJHI MOJIeNIl IPOTHO3YBAHHS TMOBEIIHKH CITOKHBAYIB Ta
PO3pOOJISATH alanTUBHI MapKeTUHIOBI Kammadii [4]. Ile 0oco0iMBO akTyaabHO B yMOBax
MBUAKAX 3MIH TIOMUTY, IO XapakTepHI Uil KPHU30BUX TMepioAiB. BomHouac
BUKOpUCTaHHS Al-TexXHOJIOTI crhpusie yAOCKOHAJEHHIO CEerMEHTallll ayauTopii,
YIPaBIiHHIO MU(PPOBOIO PEKIAMOIO Ta PO3Mi3HABAHHIO HOBUX TPEH/IB CIIOKUBAHHS 1€
710 iX MacOBOT'O PO3IMOBCIO/KEHHS.

IlenTpanpHUM  €JIEMEHTOM Cy4aCHOI MAapKETMHIOBOI E€KOCUCTEMHU  CTaJIu
MyJIbTUKaHATBHI TH(poBI miathopmu, ski 3a0e3medyroTh €IWHWN JOCBIA KII€HTA
HE3aJIe)KHO BIJ KaHaTy KOMYHIKaIli. (s ykpaiHCbKMX KOMIIAHIA 1€ TaKOX O3HA4yae
MOJKJIUBICTh KOMIICHCYBATH BTPATy (Pi3MYHUX TOYOK KOHTAKTY, CIPUYMHECHY BOEHHUMU
JisSIMHA, 4Yepe3 IHTETpallilo OHJIAWH-TIPOJIaXiB, MOOUILHOTO OOCIYroBYBaHHS Ta
udposoro cepricy [5]. Bee Oibloi nmomyasipHocTi HabyBaroTh Mojieni self-service, e
KJIIEHT CAaMOCTIHHO OOMpPAa€ MPOIYyKTH, HAIAMITOBYE MOCIYTH Ta B3AEMOIIE 3 KOMIIAHIEIO
yepe3 iHTepdeiic, o NiABUIILYE K 3pYUHICTh, TaK 1 €(eKTUBHICTh MAPKETHUHTY.

Brim, [ocnmikeHHS aBTOpIB BKa3zylTh, MO0 HUpoBl TpaHchopMmalii B
YKpaTHCBKUX KOMIIAHIAX HEPITKO 3AIMCHIOITHCS (PparmMeHTapHO, 0€3 CTpaTeriyHOTO
mianyBaHHs. lle cTBOpO€ pU3MKM TEXHIYHOI HECYMICHOCTI pIllleHb, AYyOJIOBaHHS
(yHKLIA Ta HEIOCTaTHHOI IHTErPOBAHOCTI JAaHMX. TOMY BaXXJIMBO BIPOBAKYBaTH
muTicHl 1UdpoBl cTpaTerii, sKi BPaxOBYIOTh HE JIUIIE TEXHOJIOTIYHI acCleKTH, a U

OpraHizaiiiiHi 3MiHHM, PO3BUTOK UU(POBUX KOMIETEHIIH MepcoHalTy, I1HTErpalio



iHdopMaIiiHUX cucTeM Ta (QOpMyBaHHA BHYTPIMIHBOT U(PPOBOI KynbTypu. JlocBifm
MDKHApOJIHUX KOMIAHIM CBIIYWTH, IO cCaMe€ MOEJHAHHS TEXHOJOTIYHMX 1HHOBAIM 3
IMIMOOKUMH CTPYKTYPHHMH TEPETBOPEHHIMH 3a0e3Meuye JOBrOTPUBATY KOHKYPEHTHY
nepesary.

Takum unHOM, M(poBa TpaHchopmauis B2B-mapkeTuHry — 1e ckiIajJHui, aie
HEOOXITHUN Tpolec, M0 mepeadadae TMEPeOCMUCICHHS BCIEl JIOTIKA B3aemMomii 3
KITieHTaMH. Y CIIIITHE BIIPOBADKEHHS U(POBHUX CTPATETid 3/aTHE HE JIUIIE aJanTyBaTH
0i3HEC 70 KpHU30BHX yMOB, ajie ¥ BHMBECTH YKpAiHChKI KOMIaHII Ha HOBHH piBEHb
KOHKYPEHTOCTIPOMOKHOCTI.  KIIOYOBMMH ~ YMHHUKAMH  [IOTO  MpOIEeCy €
KJII€EHTOLICHTPUYHICTh, YIPAaBIIHHSA JaHUMHU, aBTOMATHU3allsl Ta CTPATEriYHe MUCIECHHS.
VY moenHaHH1 3 €PEKTUBHUM JIIJEPCTBOM 1 3JATHICTIO 0 THYYKOI ajmarraiii, 1udposi
IHCTPYMEHTH MOXXYThb CTaTH OCHOBOIO HE JIMIIE BW)XMBAaHHSA, a W BIJHOBJIEHHS Ta

3pOCTaHHS YKPaiHCHKOIro O13HECY B MICISIBOEHHUN MEPIOI.
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